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This presentation is for information purposes only . By this presentation, Elron does not intend to solicit offers to purchase its
securities and the presentation does not constitute an invitation to receive such offers, and nothing said therein constitutes a Ɉpublic
offering ɉ, as defined in the Israel Securities Law, 5728-1968.
Elron may make improvements and/or changes in the features or content presented herein at any time . Elron shall not be liable for
any loss, claim, liability or damage of any kind resulting from the investor's reliance on or reference to any detail, fact or opinion
presented herein .
The presentation is not intended to provide a comprehensive description of Elron's activities, and Elron urges investors to consider the
information presented herein in conjunction with its public filings including its annual and other periodic reports .
Nothing in this presentation should be considered "investment advice", as defined in the Israel Regulation of Investment Advice,
Investment Marketing and Portfolio Management Law, 5755-1995.
Certain statements made over the course of this presentation may be forward -looking in nature, as defined in Section 32A of the Israel
Securities Law, 5728-1968. Such forward -looking statements involve known and unknown risks, uncertainties, forecasts, assessments,
estimates or other information, which relates to a future event or matter whose occurrence is not certain and which is not within the
sole control of Elron, and other factors which may cause the actual results, performance and achievements of Elron to be materially
different from any future results, performance and achievements implied by such forward -looking statements . These forward looking
statements are not proved facts and are based on Elron's subjective assessments which rely on analysis of general information, public
publications, researches and reviews, which do not include any liability as to the accurateness or completeness of the information
contained there and their accurateness hasn't been examined by Elron. The realization of these forward looking statements will be
affected by factors that cannot be assessed in advance and which are not within the control of Elron. Elron assumes no obligation to
update the information in this presentation and disclaims any obligation to publicly update or revise any such forward -looking
statements to reflect any change in its expectations or in events, conditions, or circumstances on which any such statements may be
based, or that may affect the likelihood that actual results will differ from those set forth in the forward -looking statements .
These estimates, in whole or in part, may not materialize, or may materialize in a manner materially different than expected . The
principal factors that may affect this are developments in ElronɅs and its group companiesɅfields of operation ; failure to meet goals;
inability to realize technologies ; modifications in technologies ; modifications in work plan, goals and/or strategy ; guidance and
determinations by regulatory authorities ; unforeseen regulatory difficulties ; failure to obtain regulatory approvals ; regulatory
developments and changes in fields of operation ; unforeseen developments in the course of clinical trials and trial results ; reliance on
third parties including data analysis services; feedback from the medical and scientific community ; regulatory changes and restrictions
on supply of raw materials for manufacture ; inability to obtain financing ; delays or malfunctions in development or manufacture ; or if
any risk associated with Elron and its group companies and the course of product development or sales occurs . In addition, the spread
of the coronavirus (COVID-19) may lead to difficulties or delays in recruiting patients for clinical trials or initiating trial sites; operational
constraints amassing raw material inventories ; significant potential difficulties in raising capital for group companies ; budget cuts
among potential customers and subsequent decisions to increase product life -cycles rather than adopt new technology solutions ;
potential difficulties for group companies in closing commercial transactions or generating leads and managing lengthy and complex
sale-cycles, among other things, due to mobility constraints between countries ; a worldwide global slowdown that will make it difficult
to execute exit transactions . In addition, as of the date of this presentation, the capital markets are experiencing high volatility,
including significant stock price falls, due to the market response to the spread of the coronavirus (COVID-19).
All amounts are fully attributed to Elron and RDCunless specified otherwise .

COMMENTS

3



3

Elron was established in 1962 by Uzia Galil 

We have close to 60 
years experience 
identifying 
opportunities, 
building technology 
leaders, and exiting 
holdings 

THE IDEA

to bridge the gap between Israeli R&D 
and industry, and create Ɉa knowledge -
based industry ɉ (later named hi -techɎ)

We rely on a 
proven strategy 
of hands -on 
involvement in 
the day -to -day 
operations of our 
group companies

We focus our 
investments in 
fields where we 
bring added 
value and are 
able to facilitate 
opportunities

ELRON: WE SPECIALIZE IN 
EARLY-STAGE INVESTMENTS WITH 
SIGNIFICANT EXIT POTENTIAL



BUILDING VALUE
IN VENTURE CAPITAL INVESTMENTS

5

Team of experienced VC 
professionals, field 
experts & young 
innovators

11 exits totaling $1.6b since 

2010, including proceeds of 
$590m for Elron and RDC

Long-standing strategic 
partnership with Rafael, 

providing our startups with tech 
assets & knowhow

Medtech companies 
ripe for maturation 

(CartiHeal & BrainsGate )

26 portfolio

companies in which 

we invested ~ $230m

Robust cyber / 
enterprise software 

portfolio

1960s
Defense
Elbit

1970s
Medical Imaging

Elscint

1980s
Semiconductors
Orbotech | Zoran

1990s
Communications

Netvision | Partner

2000s
Multi -strategy
Given Imaging

2010s
Medical Devices

Medingo

2020s
Cyber/Enterprise 
Software
SecdoThis slide contains forward-looking information as defined in Section 32A of the Israel Securities Law, 5728-1968. 

See Slide 2 of this presentation.



TEAMWORK
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An experienced team which led 11 exits, dozens of investments, and follow -on financings totaling 
hundreds of millions of $s over the last decade

YARON ELAD
CEO

Vast experience in tech 
investing & strategic deals. 
Established ElronɅs software 
activities. Led a string of M&A 
transactions over the last 14 
years. Has been with Elron since 
2007.

ZVIKA SLOVIN
Head of Medtech

Broad experience in the 
medical device space as an 
entrepreneur and investor. 
Was instrumental in the 
CartiHeal -Bioventus transaction 
and serves as CartiHealɅs
chairman. Has been with Elron 
since 2008.

ZOHAR ROZENBERG
Head of Cyber

Col. Ret. Headed the IDFɅs Cyber 
Division in the Intelligence Corp 
8200 unit. Established Elron Ʌs 
cyber portfolio and successfully 
led the investment and sale of 
Secdo to Palo Alto Networks in 
2018 and Alcide to Rapid 7 in 
2021. Has been with Elron since 
2016.

NIV LEVY
CFO

Broad experience in 
accounting, financing, taxation, 
and securities regulations. 
Oversees ElronɅs financial 
operations, and plays a 
significant role in the 
companyɅs M&A and financing 
transactions. Has been with 
Elron since 2009.



2020 2021

External Up Round | PMA submission | FDA 
feedback

Submit response to FDA feedback | Enhance 
product for market readiness

Deal with Bioventus for future acquisition upon 
FDA approval for up to $ 0.5b| FDA 'Breakthrough 

Designation' | Submission of 1st PMA module
Final pivotal trial results
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CYBER / IT
PORTFOLIO 
DEVELOPMENT 
AND VALUE 
PIPELINE

Exit Alcide acquired by Rapid 7

3 major external uprounds
in our mature companies

OpenLegacy | IRONSCALES 
| Sixgill

3 new investments OneView | Imvision | Sightd

Product -market fit 
validation in our 2nd

generation companies 

SecuredTouch | ZenGo | 
Cynerio

Accelerate growth in 
mature companies

Robust products with strong 
market demand

Boost value of 2nd

generation companies
Market validation set to 
drive near -term growth

Increase pace of new 
investments

Over $50m cash on hand 
for new and follow -on 
investments (following 

$16m injection into RDC 
Elron $8m | Rafael $ 8m)

2020 2021

GROWING OUR CYBER / IT PORTFOLIO

RIPENING THE VALUE OF OUR MEDICAL DEVICE COMPANIES



Holdings in companies 1 Book value at 
Dec. 31, 2020 ($m)

Our holdings based on 
valuation of last 
financing round 2 ($m)

Medical:

BrainsGate (26%) 1.1 40.7

CartiHeal (25%) 1.3 50.3 *

Other medical companies 17.4 27.8

Total Medical Holdings 19.8 118.8

Total Cyber /Software Holdings 10.5 52.1

Others 3.9 3.8

Total Holdings 34.2 174.7

Contingent consideration and proceeds in escrow 
from sale of companies

1.7 1.7

Liquid resources (as of March 14, 2021) 36.5 36.5

External debt - -

TOTAL 72.4 212.9

Total ɀMarch 2020 182.8

Price per share on TASE (in $) (as of March 14, 2021) $3.65

ElronɅs market value (as of March 14, 2021) 157.3

2021: YEAR OF 
INVESTMENTS
Over $50m cash on 
hand (incl. RDC) for 
new and follow -on 
investments

* ElronɅs expected 
proceeds from the 
Bioventus transaction if 
the option to sell the 
company is exercised 
amounts to $ 90m-
$129m

8

1 Includes Elronôs direct holdings and its effective indirect holdings through RDC. Includes investments made after Dec. 31, 2020. Includes Elronôs balance and 50.1% of RDCôs balance.
2 The amount includes: A) $147.9m calculated based on the ñpost-moneyò valuation of the last financing round in the companies multiplied by our fully diluted holding percentage. It is clarified 
that these are financing rounds that were carried out in different companies at different dates, and since which, in some cas es, significant time has passed. In some of the financing rounds Elron 
and/or RDC opted not to participate; B) investments in companies presented at fair value in Elronôs financial statements totaling $17.8m (mainly Notal Vision and Aqwise); C) $9.0m attributed to 
Pocared based on a valuation determined with the assistance of an external appraiser as of Aug. 6, 2020 and which is included in Elronôs periodic report for Sept. 41, 2020. 
3 The above financial data do not represent a valuation, investment advice, or a financial opinion of any kind.



Investing in Cybersecurity 

Sources: Momentum Cyber: Cybersecurity Almanac | 2021, https://momentumcyber.com/docs/Yearly/ 2021_Cybersecurity_Almanac_Public_Edition.pdf ; 
https://www.techaviv.com/unicorns
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Time to exit

0-7 years
45.6% of companies

0-10 years
59.8% of companies

Cybersecurity 
M&As

In 2020, there were 6 billion -dollar -plus M&A deals ɀ
a historical record, half of which were Israeli coɅs:

$20b 
(4th highest all -time)

Total M&A 
volume in 2020

x4.9
Median exit 

multiple in 2020

acquires

$2.8b

acquires

$2.1b

acquires

$1.6b

acquires

$1.2b

acquires

$1.1b

acquires

$1b

Cybersecurity 
Funding

$10.7b
(all-time high)

Total VC investments 
in 2020

$2.7b in 109 rounds 
(97% YOY)

Funding raised by Israeli coɅs
in 2020

5 Israeli -

founded 
unicorns 
since 2019

https://momentumcyber.com/docs/Yearly/2021_Cybersecurity_Almanac_Public_Edition.pdf
https://www.techaviv.com/unicorns


BUILDING VALUE 
IN VENTURE 
CAPITAL 
INVESTMENTS

:

CYBER & ENTERPRISE SOFTWARE
Value Creation

Building a seed portfolio

$63m 
invested in 
cyber & 
enterprise 
software 
companies

$135m 
value created

$82m: our 
holdings based 
on last round

$52m: exit 
proceeds

8 years

16 companies

3.5 exits ( 2.8x multiple)

17 external follow -on rounds

Exits include the secondary sale of a portion of our shares in IRONSCALES



RDC: ELRON & RAFAELɅS JOINT INVESTMENT VENTURE 
FOR INITIATING & DEVELOPING NEW COɅs 

RDC: VALIDATION PLATFORM FOR DEEP-TECH ORIENTED INVESTMENTS IN 
EARLY STAGES
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Vast experience in technological projects; 
extensive knowledge in the cyber and enterprise 
software spaces

SUCCESSFUL CASE STUDIES: Secdo, Ironscales , 
Trapx, OzCode, Oneview , Cytegic, XMCyber, 
Silverfort , Avecto, OPSWAT

Well-established practice of serving as a design 
partner / beta site for startups, and often as their 
first major customer

KOBI KATZ
Chief Information Officer 
RAFAEL

25 yearsɅ experience in system 
engineering, software 
development and large -scale 
technological management. 
Has been with RDC since 2013.

EXTENSIVE 
ENGAGEMENT WITH 
START-UPS AS PART 
OF DUE DILIGENCE

AD-HOC TEAMS 
FOR DEEP 
TECHNOLOGICAL 
ASSESSMENT

ASSISTANCE TO PORTFOLIO COMPANIES, 
INCLUDING BY LEVERAGING ON RAFAEL'S 
CAPABILITIES



EXIT

EXIT 

PARTIAL EXIT 

2012 2013 2014 2015 2016 2017 2018 2019 2020 2021

EXIT 

CYBER/ENTERPRISE SOFTWARE VALUE CREATION
in $M
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PROVEN CAPABILITIES 
IN BUILDING VALUE 
FROM SEED STAGE



CYBER & ENTERPRISE 
SOFTWARE ɀ
GROWTH CATALYST 
IN THE NEXT DECADE
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Exit

Exit

Round BSeed Round A Round C

Exit




